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Welcome to ICSC 2025 - The Collegiate World Cup of Sales!

We are so excited to welcome you to ICSC 2025, a premier global event celebrating the future of
professional sales. This competition brings together a remarkable community of university students,
dedicated faculty, and visionary corporate partners—all united by a shared commitment to excellence in
sales education and practice.

With over 400 students, 120+ faculty coaches, and 80 universities represented from around the world,
ICSC 2025 offers a platform for experiential learning and professional growth. Collegiate competitors

will showcase their talents through speed selling, role-play scenarios, sales management case
presentations, and a two-day career fair featuring top-tier companies eager to connect with emerging
sales talent.

To Our Students: Thank you for your energy, preparation, and passion. ICSC is more than a competition—
it's a launchpad for your career. This is your opportunity to apply classroom knowledge in a competitive
setting, refine your communication skills, and build meaningful relationships with peers, mentors, and
industry leaders.

To Our Coaches: Your dedication and mentorship are the backbone of this event. Thank you for investing
your time and expertise to guide students toward their highest potential. Your influence extends far beyond
the competition, shaping the next generation of sales professionals.

To Our Sponsors: We are deeply grateful for your support and belief in the power of experiential learning.
Your involvement—whether judging, role-playing, or recruiting—makes this event possible and impactful.
Special thanks to:

* ReliaQuest - Role-Play Sponsor
+ CoStar - Sales Management Case Sponsor
* Insight Global - Speed Selling Sponsor

Your partnerships are instrumental in creating opportunities that will shape the future of sales.

Honoring a Legacy: As we look forward, we also pause to honor the past. In memory of Pat Pallentino,
whose vision and leadership laid the foundation for ICSC, we celebrate the enduring legacy he left behind.
His commitment to student success continues to inspire everything we do.

More Than a Competition: ICSC is an experience—one that fosters growth, learning, and lifelong
connections. As the week unfolds, remember that the true value lies in the skills you sharpen, the
relationships you build, and the memories you create.

Our team is here to support you every step of the way. If you have questions or need assistance, please
don't hesitate to reach out.

Thank you for being part of ICSC 2025. Your presence and participation elevate the future of the sales
profession.

Wishing you a successful and unforgettable experience!

FSU Sales Institute
College of Business
Florida State University

Logistics

| -4
Shannon Young Chuck Viosca Leff Bonney Angie Kovarik
Program Manager Director (850) 766-5802 (505) 206-3472

(850) 570-4826 (985) 859-6680




PATRICK PALLENTINO

"THE GODFATHER OF SALES"
DIRECTOR OF THE FSU SALES INSTITUTE

2009 - 2022

Known as “The Godfather of Sales” for his raspy
Brooklyn accent and perpetual presence, leadership, and
service to students, Pat Pallentino redefined the role of a
specialized faculty member.

Pat began his FSU career in 1993. Through his vision and
leadership, the FSU Sales Institute was established in 2009
and is now completely supported through corporate
partnerships.

As a faculty member, Pat developed the undergraduate professional sales major and played a
key role in the marketing program'’s rise to the Top 20 among public schools. His efforts
contributed to the major’s job placement rate continuing to be among the highest in the
College of Business.

In 2012, He founded the world's largest intercollegiate sales event, the International
Collegiate Sales Competition (ICSC). Through the ICSC, Pat mentored students and faculty from
more than 100 universities worldwide.

Pat established scholarships to support professional sales students and often personally
supported students in need. He received the FSU College of Business Core Values award in
2009 and 2013; and won a Faculty Seminole Award for his exemplary attitude toward students
in 2016.

He has been recognized by the National Society of Collegiate Scholars, The Rotary Club of
Tallahassee, where he served as President from 2006-2007, and the International Fraternity of
Delta Sigma Pi. In 2023, Pat was inducted into the Charles A. Rovetta Faculty Hall of Fame.

Pat left a significant mark on students,

alumni and colleagues as a beloved |N@NAT|@NAL_C@LLEG|ATE
mentor, supporter, and pioneer in the I(Crg,

college’s professional sales program. His

FLORIDA STATE words of wisdom will forever be

UNIVERSITY ,
repeated at the FSU Sales Institute:

SALES COMPETITION

"Success happens when preparation meets opportunity!”




Competition Agenda

WEDNESDAY, NOVEMBER 5

3:00 PM - 5:00 PM
3:00 PM -7:00 PM
5:00 PM - 5:45 PM
5:45 PM -7:00 PM

Competitor Check-In

Registration Desk Open

Welcome and Mandatory Meeting for All
Speed Selling Round 1

THURSDAY, NOVEMBER 6

7:30 AM - 10:00 AM
8:00 AM - 9:00 AM
9:00 AM - 5:00 PM
9:30 AM - 4:30 PM
11:00 AM - 1:30 PM
12:00 PM - 2:00 PM
12:00 PM - 2:00 PM
3:00 PM - 5:00 PM
4:30 PM - 6:00 PM
5:00 PM - 6:00 PM
5:30 PM - 7:30 PM

Round 1A Role-Play Check-In

Sales Management Case Competitor Meeting
Registration Desk Open

Career Fair

Round 1B Role-Play Check-In

Lunch Pickup

Lunch Seating Available

Wild-Card A Role-Play Check-In

Career Fair (SM Case Competitors ONLY)
USCA Reception (Faculty ONLY)
Wild-Card B Role-Play Check-In

Convention Center Registration Desk East
Convention Center Registration Desk East
Convention Center Caribbean |- IV
Convention Center Caribbean I - IV

Convention Center Boca V (20 min. before round)
Convention Center Boca VI - VII

Convention Center Registration Desk East
Convention Center Caribbean V- VII

Convention Center Boca V (20 min. before round)
Convention Center Hibiscus

Convention Center Caribbean | - 1lI

Convention Center Boca V (20 min. before round)
Convention Center Caribbean V - VII

Convention Center Boca Patio (or in case of rain Boca VIl - VIII)
Convention Center Boca V (20 min. before round)

Round 1 Role-Play results will be announced at the Career Fair after each round is completed.
Wild Card results will be emailed and posted on LinkedIn and the ICSC website.

FRIDAY, NOVEMBER 7

8:00 AM - 11:00 AM
9:00 AM - 11:30 AM
9:00 AM - 4:30 PM
9:30 AM - 4:00 PM
12:00 PM - 2:00 PM
12:00 PM - 2:00 PM
1:00 PM - 4:00 PM
2:00 PM - 4:00 PM
7:00 PM - 10:00 PM

7:30 AM - 10:00 AM
7:30 AM - 10:30 AM
8:00 AM -9:00 AM

8:00 AM - 10:00 AM
8:00 AM - 10:30 AM
8:30 AM - 10:30 AM

11:00 AM - 12:30 PM
1:00 PM

Sales Management Case competitors’ final presentations are due at 7:30 AM

Round 2 Role-Play Check-In

Sales Management Case Round 1A Check-In
Registration Desk Open

Career Fair

Lunch Pickup

Lunch Seating Available

Sales Management Case Round 1B Check-In
Round 3 Role-Play Check-In

Casino & Karaoke Night

Convention Center Boca V (20 min. before round)
Convention Center Boca V (20 min. before round)
Convention Center Registration Desk East
Convention Center Caribbean V- VII

Convention Center Hibiscus

Convention Center Caribbean | - 1lI

Convention Center Boca V (20 min. before round)
Convention Center Boca V (20 min. before round)
Convention Center Caribbean | - IV

Round 2 results will be announced at the Career Fair and Round 3 at Casino and Karaoke Night.
SATURDAY, NOVEMBER 8

Round 4 Role-Play Finalists
Registration Desk Open

Speed Selling Finalists

Sales Management Case Finalists

Watch the Final Rounds of both Speed Selling and Role-Play

Pickup Scoring Sheets and Disney Tickets

Report as Assigned

Convention Center Registration Desk East
Report to Convention Center Caribbean VI - VII
Report as Assigned

Convention Center Caribbean VI - VII
Convention Center Registration Desk East

All Team Lanyards Are Required at the Time of Pickup

Awards Luncheon
Load Buses to leave for Disney

Logistics: Shannon Young, Program Manager (850) 570-4826
Role-Play: Chuck Viosca, Director (985) 859-6680

Convention Center Caribbean | - IV
Convention Center Entrance

Sales Management Case: Leff Bonney (850) 766-5802
Judging: Angie Kovarik (505) 206-3472




Participating Universities

Appalachian State University
Arizona State University

Asbury University

Augusta University

Ball State University

Brigham Young University
Bryant University

California State University, Chico
Catholic University of America
Central Michigan University
Duquesne University

East Carolina University

Eastern lllinois University
Eastern Kentucky University
Eastern Michigan University
Elon University

Farmingdale State College

Ferris State University

Florida International University
Florida State University

Georgia College & State University
Haaga-Helia University of Applied Sciences
HAN University of Applied Sciences
High Point University

lowa State University

James Madison University
Kansas State University
Kennesaw State University

Kent State University

Louisiana State University
Marian University

Marquette University
Midwestern State University
Nicholls State University
Northern Arizona University
Northwood University
Oklahoma State University
Oregon State University
Salisbury University

Samford University

Southeastern Louisiana University
Southern New Hampshire University
Southern Utah University

St. Ambrose University

St. Cloud State University

St. John Fisher University

Stetson University

Texas A&M University

Texas State University

Toronto Metropolitan University
University of Central Florida
University of Central Oklahoma
University of Cincinnati

University of Florida

University of Georgia

University of Houston

University of Kansas

University of Massachusetts - Amherst
University of Minnesota - Duluth
University of Minnesota - Twin Cities
University of Nebraska - Lincoln
University of New Hampshire
University of New Mexico

University of North Alabama
University of San Diego

University of South Carolina
University of South Florida
University of Southern Mississippi
University of Texas at Austin
University of Texas at Dallas
University of Wisconsin - Eau Claire
University of Wisconsin - La Crosse
University of Wisconsin - Whitewater
University of Wyoming

Utah State University

Virginia Commonwealth University
Virginia Polytechnic Institute and State University
Weber State University

West Virginia University

Winona State University

Scan the QR codes to join the conversation! Use #ICSCFSU

INSTAGRAM

LINKEDIN




Thank you to our ICSC Sponsors
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Apply for a full time role or inter
opportunity with CoStar Group
Development Program.
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MPLT Healthcare: Where Potential Soars,

Healthcare | Culture Thrives, and Sales Meets Purpose

) www.mplthealthcare.com/mplt-careers

MOHAWK GROUP

SALES AGADEMY

+ Hands on learning for recent college grads
+ Base salary plus uncapped commission

+ Paid relocation

- Free apartment, car, and cell phone

Website: mohawkgroup.com
Contact: Aleah_Keaton@mohawkind.com

Join the dynamic team at Coface, a global leader in trade
credit insurance and a trusted business information

provider. We offer a collaborative environment where
growth is a priority. Our product offerings include:

Trade Credit Insurance

Trade Credit Insurance (TCI) protects
businesses against customer payment
defaults, enabling safer market expansion,
stronger customer relationships, and more
confident sales growth.

Business Information

Business Information solutions, such as
reports and scoring tools, are designed to
streamline risk evaluation and support
more confident, data-driven decision-
making across operations.

See Open Jobs at Coface.us/about-us/careers

Coface.us

CD I O Ce 600 College Road East, Suite 1110

FOR TRADE PRINCETON, NJ 08540

LEAVE
THE HERD
BEHIND

JOIN THE BIGGEST GAME IN TECH SALES

DC | Austin | Boston | Denver | Silicon Valley | Seattle
| Dallas | London | Singapore

y
memoryBlue

Lenovo Accelerated
Sales Rotational Program

LAS

Launch your technical sales
career with our two-year global
experience featuring hands-on
training, business rotations, and
real-world sales exposure.

Apply today!

Your dream
job is closer
than you
think.

Now hiring Outside Sales
Representatives

hibu

Local. Digital. Solutions.

Join TK Elevator’s Sales Training Program
-Hands on experience at job sites

-Robust eLearning curriculum

-Base salary plus uncapped commission

-Promote from within structure

-Management opportunities

Apply now at: https://career.tkelevator.com/

STEP - Sales Training for
Elevator Professionals

Welcome to STEP

the industry's premier onbaarding, worklorce development intiative. During this 20-week experience.

ded 10 become professional responsive. and knowledgeable taieipeople
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The Future in Motion

FINDING ENDLESS .PPOR
IN ONE CAREER CHOICE?

Yow can af Confeneninf

‘z . t\ Y L)

jobs.continental.com

dexian
Building the teams that

BUILD THE FUTURE

The future of work is moving fast, and your career should too. At
Dexian, we connect top talent with Fortune 500 companies to fill
roles that fuel innovation and move industries forward. You'll get

real training, real mentorship, and real opportunities to grow fast
. and earn big. So what do you say?

E| 1 Lil Visit our booth or scan the QR code
%14 ﬂ: to start your journey tocday.

:3%' dexian.com/recruit




Your next big deal? =
Landing theareer
You’ve Trained For.

Go from student competitor to sales champion. Get paid
to help companies win with smarter employee benefits.

Ready to sell solutions in the real world?
* Earn while you grow your sales career
¢ Learn to win as a trusted advisor
e Get real recognition for your drive and results

Cean To see how you can furn youwr
sales stills wto sucess!

Johnson&Johnson

Become a leader in the
med tech industry

Our Sales Leadership
Development Program is
designed to develop
high-performing leaders through a
dynamic, fast-paced, multifaceted
12-18 month training program
based in Jacksonville, FL.

- ACUV THE BEST
Acgvu'"E NEED THE BEST
— Join
the BEST.

Apply Now!

Why join?

Our unique program is a transformative,
immersive learning experience that nurtures
future leaders through cutting-edge training,
real-world sales opportunities, and
mentorship from industry experts.

Explore open roles

DiabloToolsCareers.com




START YOUR
FINANCIAL SERVICES
/f\ \\ID EAC CAREER JOURNEY AT

PEACSOLUTIONS.COM

SOLUTIONS

/ Content  Community  Culture

113 Markets.

Unlimited Opportunity. BUSINESS
Unbeatable Benefits. DEVELOPMENT
INTERNS
Free Healthcare Options.
4% 401k match.
Paid Parental Leave for Moms and Dads. PARTNER
Expanded PTO Plan. SUCCESS
executivi I MANAGERS
xecutive Training Team.
Grow With Gray
. graymedla'com FOR INQUIRIES EMAIL: HR@PEACSOLUTIONS.COM
| S PLASTICS FAMILY
e AMERICAS
e EEEE WHERE DO YOU SEE YOURSELF?
".:’ ) " - * .“. O FIND YOUR PLACE IN ONE OF OUR 200+ LOCATIONS
. "5 ,::‘.’. o : .. AEROSPACE - SIGNAGE & PRINT MEDIA - SECURITY
o« g ’ ."3;. SEMICONDUCTOR - MILITARY & GOVERNMENT - MARINE

TRANSPORTATION - MANUFACTURING - MEDICAL

SCAN TO APPLY




TOM JAMES

SINCE 1966

A CAREER IHAT’HTS “
YOUR AMBITION

Tom James Opportunity:

e 100% Investment in Your Growth: 6-Month Sales Training Program

e Attend 2 International Sales Conferences yearly

e Leadership growth opportunities driven by performance, not tenure

e Uncapped Commission Income Structure

e Monthly Bonus Incentives, All-inclusive trip incentives, & 401 (k)
Plan with Profit Sharing

e Employee Stock Ownership Program

Who we look for:

Individuals seeking to take charge of their own destiny,
possess an entrepreneurial mindset, and have a strong
desire to reach ambitious goals. They welcome
constructive feedback and excel in collaborative team
environments. With a strong work ethic, they appreciate a
rewarding system that reflects their efforts. These
individuals flourish in challenging situations, showcasing
their resilience by recovering swiftly from setbacks.

Learn more about sales opportunities nationwide at Tom James: @ careers.tomjames.com @ @tomjamescareers




stukenT

TURN YOUR STUDENTS INTO ++

SALES PROFESSIONALS
WITH STUKENT L

SALES
MRNABEMENT

PROFESSIONAL
SELLING

-

Simternships® for job-like experience
Annually updated courseware
Auto-graded assignments

LMS integration

AtriCure

IMPACTFUL
Sales Careers!

Start your Medical Device
sales journey today!

www.atricure.com/careérs-atricure

FACULTY SPONSORS

Get free instructor
access at stukent.com

What drives you?

Our sales representatives:

» work closely with C-level executives to close deals
Apply now at paycomcareers.com

F'J paycom:

» strategically identify, contact and track qualified prospects
» target specific industries and canvas assigned territory

Seeking salespeople
with a desire to win.

Copient/ai

The #1
Al Role-Play

for University
Sales Programs

BencoDental

We’re actively hiring
Summer Sales Interns!

* Build & maintain relationships
* Independently stay focused & NS
motivated

. . * Positive attitude & willingness
I rl n ke
« Time management

Experience a
Well-Rounded
Sales Internship!

Lt T——



Gartner

Explore full-time
careers and internships
with Gartner Sales

As an official sponsor of the International
Collegiate Sales Competition (ICSC),
we’re committed to providing the training,
real-world experience and coaching to
help top sales professionals achieve

their best and succeed in their careers.

jobs.gartner.com

© Gartner, Inc. and/or its affiliates. All rights reserved. HR_TA_3944900

T v

We are hiring

NextGen Sales Academy

Associate Inside Sales Representative

Hopkinton, Massachusetts

Round Rock, Texas

Your future begins here.

D&A L Technologies

YOURPARTNERIN

Black SPECIALIZED CONSULTING &

. STAFFING.
Diamond o

networks

WE ARE HIRING!

Located in:
TECHNICAL RECRUITERS qum
SALES & RECRUITING INTERNS BeQCh
CORPORATE ROLES Gq rdens

ACCOUNT EXECUTIVES

Opening Solutions

Experience a safer
and more open world




Great
Place

To
p- Work.

RELIAQUEST’ Sertified

USA

Join Our Team
Start your Career in Cybersecurity

With industry-leading Al technology and over 80 patents making up the
GreyMatter platform, ReliaQuest Makes Security Possible for thousands
of the most trusted enterprise brands in the world.

& 85% of positions filled through internal promotions.

& Defined career paths to roles like Account Executive, Customer
Success Manager, Marketing, and Leadership.

Business Development opportunities available in Tampa,
Salt Lake City, and London.




