


Welcome
Welcome to ICSC 2022 – the Collegiate World Cup of Sales! Over 400+ competitors and more than 100 faculty 
members from 80 national and international universities are participating in this ultimate display of skills and 
abilities in professional sales!

In preparing for this year’s competition, two words come to mind: Resilience and Gratitude!

RESILIENCE. 
Students and coaches have worked hard to prepare for this year’s competition – all the while dealing with the 
drastic changes their world has experienced in the last few years. What this suggests is that these students can 
adapt to adversity and are up for the challenges that face them tomorrow. 

The companies who so graciously support us are also having to balance changes in their industries. Some have 
had to overcome great challenges in the workplace as well. Even so, they are still willing to give of their time to 
meet with students and judge this competition.

GRATITUDE. 
We thank the faculty coaches who have helped students reach their full potential, both professionally and 
personally.

We also thank the students who have prepared for this competition and who will professionally present 
themselves to the companies looking to hire them. 

We particularly want to thank our corporate partners. Without them, this event could not take place. Whether 
our sponsors help to judge, play a buyer or recruit our students, they are the reason each student is here, and we 
are very, VERY grateful.

Finally, if there is one thing these past few years have taught us, it is to appreciate each day as a gift. 

To students, coaches and corporate partners, the very best of luck! 
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Competitor Agenda

Wednesday, November 2:
3:00 PM - 5:30 PM Competitor Check-In Convention Center – Caribbean Registration Desk East
4:30 PM - 6:00 PM Reception Convention Center – Caribbean I – IV
6:00 PM - 6:45 PM Welcome and Mandatory Meeting for All Convention Center – Caribbean I – IV
6:45 PM - 8:30 PM Speed Selling Round 1 Convention Center – Caribbean I – IV
Thursday, November 3:
7:30 AM - 10:00 AM Round 1A Role-Play**
8:00 AM - 9:00 AM Sales Management Case Competitor Meeting Main Building – Barbados
11:00 AM - 1:30 PM Round 1B Role-Play**
11:30 AM - 5:00 PM Career Fair Convention Center – Caribbean V – VII
12:00 PM - 2:00 PM Lunch Convention Center – Caribbean I – IV
3:00 PM - 5:00 PM Wild-Card A Role-Play**
5:30 PM - 7:30 PM Wild-Card B Role-Play**

Round 1 Role-Play results will be announced at the Career Fair after each round is completed. 
Wild Card results will be emailed and posted on Facebook, Twitter and the ICSC web site.

Friday, November 4:
Sales Management Case competitors’ final presentations are due at 7:30 a.m. 

Deliver to the Cayman Room located in the Main Building.
8:00 AM - 11:00 AM Round 2 Role-Play**
8:00 AM - 11:00 AM Sales Management Case Round 1A++
9:30 AM - 4:00 PM Career Fair Convention Center – Caribbean V – VII
12:00 PM - 2:00 PM Lunch Convention Center – Caribbean I – IV
1:00 PM - 4:00 PM Sales Management Case Round 1B++
2:00 PM - 4:00 PM Round 3 Role-Play**  (Semi-Finals)
7:00 PM - 10:00 PM Casino and Karaoke Night Convention Center – Caribbean I – IV 
    Sponsored by Sazarec

Rounds 2 results will be announced at the Career Fair and Round 3 at Casino and Karaoke Night.
Saturday, November 5:
8:00 AM - 10:00 AM Round 4 Role-Play (Final)**
8:00 AM - 10:00 AM Sales Management Case (Final)++
8:30 AM - 10:30 AM Watch the Final Rounds of both Convention Center – Caribbean VI – VII 
    Speed Selling and Role-Play
8:30 AM - 10:30 AM Pickup Scoring Sheets and Disney Tickets Caribbean Registration Desk East 
    (Lanyards Required) 
11:00 AM - 12:30 PM Awards Luncheon Convention Center – Caribbean I – IV
1:00 PM  Buses leave for Disney Convention Center Entrance
9, 10 and 11 PM Buses return to Caribe Royale Convention Center Entrance

**Role-Play competitor’s check-in Main Building – Cayman, 20 minutes before your round 
++ Sales Management Case competitor’s check-in Main Building – Cayman, 20 minutes before your round

Chuck Viosca, Director, FSU Sales Institute (985) 859-6680 
Pat Pallentino, Director of Sales and Marketing Education Foundation 
Logistic Questions: Shannon Young, Program Manager (850) 570-4826 

Sales Management Case Competition Questions: Leff Bonney, Associate Professor (850) 766-5802
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Participating Universities
Appalachian State University
Arizona State University
Asbury University
Augusta University
Bemidji State University
Bloomsburg University
Bradley University
Bryant University
Catholic University of America
Central Michigan University
Citadel
Duquesne University
Eastern Illinois University
Eastern Kentucky University
Eastern Michigan University
Elon University
Ferris State University
Florida Gulf Coast University
Florida International University
Florida State University
Georgia College & State University
Georgia Southern University
Georgia Southwestern State University
HAN University of Applied Sciences
High Point University
Illinois State University
Iowa State University
Kansas State University
Kennesaw State University
Kent State University 
Louisiana State University
Marquette University  
Nicholls State University
Northern Arizona University
Oklahoma State University
Oregon State University
PACE University
Plymouth State University
Purdue University
Ryerson University

Salisbury University
Southeastern Louisiana University
Southern New Hampshire University
St. Ambrose University
St. Cloud University
St. John Fisher College
St. Joseph University
Stetson University
Temple University
Texas A&M University
Texas State University
University of Central Florida
University of Central Oklahoma
University of Cincinnati
University of Florida
University of Houston 
University of Idaho
University of Kansas
University of Massachusetts Amherst
University of Minnesota
University of Nebraska Lincoln
University of New Hampshire
University of New Mexico
University of North Alabama
University of North Carolina Wilmington
University of San Diego
University of South Carolina
University of South Florida
University of Texas at Dallas
University of Wisconsin – Eau Claire
University of Wisconsin – La Crosse
University of Wisconsin – Parkside
University of Wisconsin – Whitewater
University of Wyoming
Utah State University
Virginia Commonwealth University
Virginia Polytechnic Institute and State University
Weber State University
West Virginia University
Winona State University 

        ICSC Facebook: Facebook.com/ICSCFSU              ICSC LinkedIn Group: http://bit.ly/ICSCFSU
 

Use #ICSCFSU to join the conversation!
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Thank you to our ICSC SponsorsCHIEF LEVEL

WARRIOR LEVEL

RENEGADE LEVEL

COLLEGE OF BUSINESS

FSU Sales Institute
Sponsors

North American Plastics
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Are YOU interested in a sales

career in the fast-paced and

rewarding MedTech industry?

Keep People Moving 
MAKE AN IMPACT AND APPLY TODAY

www.careers.jnj.com

Help us improve the lives of patients to

A CAREER THAT 
KEEPS THE 
WORLD MOVING.
We are a technology company 
offering safe, intelligent 
and affordable solutions for 
vehicles, machines,  traffic  and  
transportation. 

Learn more at careers-continental.com

CONNECTING
CONSUMERS TO
BRANDS,
AND PEOPLE TO
OPPORTUNITY

We are a culture of entrepreneurship and are excited
about the individual contributions of each and every one
of our team members. We embrace change, grow fast
and recognize the success of our organization and most
importantly, our people. 

The Sazerac Way

Trust & integrity, results, teamwork and a drive for action
are a core foundation to the Sazerac culture. When you
join Team Sazerac, you are part of the S family. 

Team Sazerac

hundreds of field sales jobs nationwide
sazerac.com/jobs
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Careers.HercRentals.com

© 2022 Gartner, Inc. and/or its affiliates. All rights reserved.
HR_TA_1956300

As an official sponsor of the 
International Collegiate Sales 
Competition (ICSC), we’re 
committed to providing the 
training, real-world experience 
and coaching to help top sales 
professionals achieve their best 
and succeed in their careers.

Explore full-time 
careers and internships 
with Gartner Sales

jobs.gartner.com



Kick-start 
your career 
at

Kick-start 
your career 
at

Project-Based Internships

Remote & Hybrid Environment

Career Development Resources

Award-Winning Company Culture

www.KnowBe4.com/Careers/Internships

401K Plan

Paid Time Off

Wellness Program
nationalcorporatehousing.com/careers

SALES CAREER OPPORTUNITIES
Be a Part of our Diverse Team!

Contact Alex White at careers@nationalcorporatehousing.com

Changing the Market Forever
with the Best Talent

THE BEST
NEED 

THE BEST

Join the BEST. Apply Now!

GAME-CHANGING, SOLUTION
ORIENTED COMPANY

Diablo is a progressive organization 
that consistently invests in industry-first 
innovation and technology by offering 

Best in the World and Best for the 
World solutions for the  professional 

contractor, remodeler and tradesman.

DiabloToolsCareers.com
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Our sales representatives:

»  strategically identify, contact and track qualified prospects

»  target specific industries and canvas assigned territory

»  work closely with C-level executives to close deals

Apply now at paycomcareers.com

Seeking salespeople 

with a desire to win. 

What drives you?
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Two Great Companies. 
Unlimited Possibilities.
At DISYS and Signature Consultants, you’ll 
never be solo or stagnant. Our award-winning 
training and mentorship culture helps you 
succeed and grow while enjoying competitive 
salaries, benefits, uncapped commissions, and a 
guaranteed $310K throughout your 3-year sales 
development journey.

Learn more at 
youropportunity.co

© 2022 Worldwide Express Operations, LLC. Figures represent the Worldwide Express, LLC, family of brands. 

Learn more about #wwexlife

We don’t offer cookie-cutter career paths. We offer the 
chance to build your future from the ground up, all with 

our epic team of industry pros to guide you along the way.

Craft Your Career 

GROWING

For more information, visit flpress.com

OUR MEDIA COMPANIES 
ARE TRANSFORMING AND 

A lucrative sales career is waiting for you 
in the newspaper industry.
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ICSC is fighting world hunger
one can food item at a time. 

Donate non-perishable goods to

 
 

Donations due by Friday at 10:00 a.m. 
Work Hard, Play Hard, GIVE BACK
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Grow, with us
As a committed sponsor  of the International Collegiate Sales Competition (ICSC), we understand the
competitive drive that fuels each and every one of you. That is why you are here - to hone your skills, learn from
the best sales professionals, and challenge what you thought possible. 

We too understand a little something about challenging what's possible. As the fastest
growing independent insurance agency in the US, we know that our people are responsible
for our success. Come explore and learn why insurance professionals across the US are
choosing AP! 

Learn more at assuredpartners.com/Careers



Grow in a global, 
entrepreneurial 
environment

Apply today! 
E recruitment.us@dllgroup.com

© DLL - De Lage Landen International B.V. 
DLL® and DLL Financial Solutions PartnerSM  
are registered service marks of De Lage 
Landen International B.V. 9/22

www.dllgroup.com

Sales internship opportunity with DLL
–  Exposure to global vendor finance company with Great Place 

to Work certifications in 16 countries

– Regional and global networking opportunities with members

–  Remote & hybrid working opportunities with flexibility

–  Paid Internship 

–  Gain real-world experience

–  Fun + collaborative culture

–  Access to e-learning and skill development courses

– Growth opportunities

– Exposure to senior leadership

– Modern workspaces (Access to gym facility in Wayne office)


